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Foreclosure Alternatives 
You may be facing foreclosure, so what are your options?  Try to look at the situation more from a financial 
standpoint rather than an emotional standpoint.  This way you can more successfully analyze which option 
might best suit your needs and desires to move you toward resolving your financial difficulty.  One very 
important thing to remember: Time is of the essence!  It’s time to think through your situation and make a 
decision.  Then take action right away so you have enough time to complete the solution you choose.   
 

Nine options when facing Foreclosure 
 
1. Do Nothing – If a homeowner does nothing, they most likely will lose their home at foreclosure 

auction.  Credit reports disclose this damaging information.   Loan applications generally ask if the 
applicant has even been foreclosed upon. 

 
2. Payoff/Refinance – Completely paying off the entire loan amount plus any default amount and fees.  

Usually this is accomplished through a refinance of the debt.  New debt is normally at a higher interest 
rate and there may be a prepayment penalty.  With this option, there should be equity in the home.  

 
3. Reinstatement – Paying the entire default amount plus interest, attorney fees, late fees, taxes, 

missed payments and fees.  
 
4. Loan Modification – Utilizing the existing mortgage company to refinance the debt or extend or 

modify the terms of the loan.  To qualify, you must prove to the lender you have fixed the problem that 
caused the late payment.  

 
5. Forbearance/Mediation – The lender may be able to arrange a repayment plan based on the 

homeowner’s financial situation.  The lender may even be able to provide a temporary payment 
reduction or suspension of payments.  Information will be required from the lender to show that you 
are able to meet the new payment plan requirements.  

 
6. Partial Claim – A loan from the lender for a 2nd loan to include back payments, costs and fees.  
 
7. Deed in Lieu of Foreclosure – Give the property back to the bank instead of the bank foreclosing.  

Banks generally require the home be well maintained, all mortgage payments and taxes must be 
current.  Banks must approve this option.  Most loan applications ask if this has ever happened.   

 
8. Bankruptcy – This option can liquidate debt and/or allow more time.  Speak with a qualified 

Bankruptcy attorney.  
 

• Chapter 7:   (Liquidation) To completely settle personal debt.  

• Chapter 13:  (Wage Earner Plan) Payments are made toward a plan to pay off debts in 3-years.  

• Chapter 11:  (Business Re-Organization)  A business debt solution.  
 

9. Sale – If the property has equity (money left over after all the loans and monetary encumbrances are 
paid), the homeowner may sell the home without lender approval through a conventional home sale.  

 
10. Short Sale – Also known as a pre-foreclosure sale, a short sale can be negotiated with your lender by 

a Real Estate Professional if what is owed is more than the property’s value.  The lender can agree to 
accept less than what is owed on the property as pay-off of the loan obligation.  
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1. What is a Short Sale?  
 

A short sale is the process by which homeowners can sell their home and the sales proceeds do not fully 
pay off the existing loans(s) and the lender(s) accepts a discounted payoff to satisfy the loan.  
 
This is accomplished by providing proper documentation to the lender(s) to convince them to reduce the 
payoff balance to allow the sale.  If the sale is approved, the home can be sold for a price lower than the 
total debt on the property without the seller having to come up with immediate cash to cover the 
shortfall.  The mortgage is either fully or partially satisfied and any foreclosure process stops.  
 

2. Why would a mortgage company agree to accept a Short Sale? 
 

There are actually several reasons why a mortgage company would approve a Short Sale, including the 
following:  
 
Legal Concerns:  Mortgage lenders have come under legal pressure to work with borrowers to 
equitably resolve situations where borrowers are unable to meet their mortgage obligation, particularly 
when the borrower makes an effort to arrive at a compromise solution.  
 
Wall Street is Watching:  Mortgage lenders rely heavily on their ability to package and sell bundles of 
loans on the secondary mortgage market.  They need to sell these bundles of loans in order to put the 
funds back to work by loaning the money again and c9ollect loan fees along the way.  If mortgages 
perform poorly after they are sold it could impact the lender’s ability to sell their loans on the secondary 
market.  A successful Short Sale gets the loan payoff resolved quickly.  
 
Asset Management Expenses:  If a lender acquires a property through foreclosure, the property will 
be managed until it is repaired and resold.  It is expensive to manage real property assets.  Keeping 
properties maintained, keeping utilities on, making repairs and the administrative costs attached to these 
activites are all costs the lender would prefer to avoid.  A successful Short Sale eliminates most of these 
costs.  
 
Reserve Requirements:  Delinquent and non-performing loans place another burden on mortgage 
lenders.  For all delinquent and non-performing loans lenders must set aside funds in reserve to deal 
with potential losses.  These funds cannot be put to work generating new loan fees until the bad loans 
are resolved.  A successful Short Sale lets the lender put more money to work.   
 

3. Can I simply deed my property to someone else and avoid the hassle? 
 

The lender still considers you primarily responsible for payment on the loan.  If loan payments do not get 
paid, or if the lender ultimately forecloses, this will still show on YOUR credit.  Do not deed your property 
to someone else without consulting with an attorney.  

 
4. What sort of hardship would my lender consider legitimate? 

 
Generally, so long as the hardship is real and the mortgage company believes the loan is likely to 
become delinquent as a result, the Short Sale request will be processed by the Loss Mitigation 
Department.  The key to getting the Loss Mitigation Department to accept a hardship is to submit a 
strong hardship letter.  Below is a list of “hardships” that are common and frequently accepted by 
mortgage lenders.  
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• Family illness or injury 
• Job loss or significant income loss 
• Divorce of split of domestic partners 
• Death of Spouse 
• Adjustment in mortgage payment or unforeseen increase in living expenses.  

 
5. I am concerned about my credit.  How will a Short Sale affect my credit? 

 
The big key here is to avoid foreclosure.  Short Sales will affect your credit rating especially if you miss 
your mortgage payments during the process.  But, by nearly any measure, a foreclosure is the most 
damaging event your credit status can encounter.  

 
6. Can I be considered for a Short Sale if my loan payments are current? 

 
Yes, however the required financial documentation must be submitted along with a detailed hardship 
letter explaining the inability to continue to maintain your loan payments and reason behind the Short 
Sale request.  

 
7. Why Work with a Realtor? 

 
Getting a Short Sale approved by the lender is a complicated, multi-step process.  This requires a high 
level of patience, persistence and most importantly, experience.  The Lender realizes that it is in their 
best interest as well as the borrowers to have the Short Sale file packaged correctly from the very 
beginning, by a Real Estate professional that does not have a conflict of interest. 
 
You get professional representation at LITTLE OR NO COST TO YOU!  The lender pays the Real Estate 
commission along with most of the other sales costs, so that professional representation if FREE to you.  

 
8. How does the Mortgage Forgiveness Debt Relief Act of 2007 work? 

 
Prior to passage of this law, for any debt that was forgiven in a Short Sale or Foreclosure the homeowner 
would receive a 1099 and would have to report this forgiven (or cancelled) debt as income.  This still 
holds true for those individuals who do not qualify for the exceptions of the act.  From January 1, 2007 
to January 1, 2012, the act eliminates the phantom tax on debt cancellation in mortgage discharge.  

 
• Debt must have been debt incurred to acquire a principal residence 
• Cancelled debt up to $2 million is eligible 
• Sets forth rules for determining the allowable amount of exclusion for taxpayers with non-qualifying 

indebtedness and taxpayers who are insolvent 
• Debt from a second (non-acquisition) mortgage or HELOC is not eligible 
• Cancelled debt from investment properties and second homes is not eligible 

 
9. What about Tax Consequences? 

 
If you do not qualify for the above exclusions, the IRS defines the amount you are “short” as having 
been “cancelled”.  It is also required for the lender that allows this debt cancellation to issue you a 1099 
for this amount and you are required to claim this amount as income.  
 
If a property is foreclosed on, this is also debt cancellation and the default amount can also be treated 
the same way.  In most cases the amount of default with a foreclosure will be much greater than with a 
short sale.  This is one of many reasons why avoiding foreclosure is most likely the better option. 
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10.  Will the Lender pursue a deficiency judgment against me? 

 
In some cases, lenders also pursue a deficiency judgment against borrowers and attempt to collect the 
amount that was short.  This does require a separate action to be filed in court causing the mortgage 
company in incur further expense.  The mortgage company is acutely aware of your inability to pay and 
often see further collection as fruitless.  In most cases, a short sale will get the lender more money than 
a foreclosure.  The bank also has the right to pursue a deficiency judgment in a foreclosure.  When 
considering all consequences, a short sale is almost always a better option than a foreclosure. 
 
 
 

The information provided is for informational purposes only.  Prior to entering 
into any Short Sale, you should discuss the matter with a qualified accountant 

or attorney regarding your options and the consequences of each. 
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Issue Foreclosure Successful Short Sale 
9Future Fannie Mae Loan - 
Primary Residence 
 
 

A homeowner who loses a home to foreclosure 
is ineligible for a Fannie Mae-backed mortgage 
for a period of 5 years. 

A homeowner who successfully negotiates and closes a 
short sale will be eligible for a Fannie Mae-backed 
mortgage after only 2 years. 

Future Fannie Mae Loan -  
Non-Primary 

An investor who allows a property to go to 
foreclosure is ineligible for a Fannie Mae-
backed investment mortgage for a period of 7 
years. 

An investor who successfully negotiates and closes a short 
sale will be eligible for a Fannie Mae-backed investment 
mortgage after only 2 years. 

Future Loan with any Mortgage 
Company 

On any future application, a prospective 
borrower will have to answer “YES” to question 
C in Section VIII of the standard 1003 form that 
asks “Have you had a property foreclosed upon 
or given title or deed in lieu thereof in the last 7 
years?” This will affect future rates. 

There is no similar declaration or question regarding a 
short sale. 

Credit Score Score may be lowered anywhere from 250 to 
more than 300 points.  Typically will affect a 
credit score for over 3 years. 

Only late payments on mortgage will show, and after sale, 
mortgage is normally reported as “paid as agreed”, “paid 
as negotiated’, or “settled”.  This can lower the score as 
little as 50 points if all other payments are being made.  A 
short sale’s effect can be as brief as 12 to 18 months. 

Credit History Foreclosure will remain as a public record 
permanently, and on a person’s credit history for 
10 years or more. 

A short sale is not reported on a credit history.  There is no 
specific reporting item for “short sale”.  The loan is 
typically reported “paid in full, settled”.  

Security Clearance Foreclosure is the most challenging issue against 
a security clearance outside a serious 
misdemeanor or felony conviction.  If a client 
has a foreclosure and is a police officer, in the 
military, in the CIA, security, or any other 
position that requires a security clearance, in 
almost all cases clearance will be revoked and 
position will be terminated. 

On its own, a short sale does not challenge most security 
clearances. 

Current Employment Employers have the right and are actively 
checking in the credit of all employees who are 
in sensitive positions.  In many cases, a 
foreclosure is reason for immediate 
reassignment or termination. 

A short sale is not reported on a credit report and is 
therefore not a challenge to employment. 

Future Employment Many employers are requiring credit checks on 
all job applicants.  A foreclosure is one of the 
most detrimental credit items an applicant can 
have and in most cases will challenge 
employment. 

A short sale is not reported on a credit report and is 
therefore not a challenge to future employment. 

Deficiency Judgment In 100% of foreclosures (except in those states 
where there is no deficiency), the bank has the 
right to pursue a deficiency judgment. 

In some successful short sales, it is possible to convince 
the lender to give up the right to pursue a deficiency 
judgment against the homeowner. 

Deficiency Judgment (amount) In a foreclosure, the home will have to go 
through an REO process if it does not sell at 
auction.  In most cases this will result in a lower 
sales price and longer time to sale in a declining 
market.  This will result in a higher possible 
deficiency judgment. 

In a properly managed short sale, the home is sold at a 
price that should be close to market value, and in almost 
all cases will be better than an REO sale resulting in a 
lower deficiency. 

 

Foreclosure vs Short Sale 
Homeowner Consequences 



 

 

 

The Foreclosure Timeline 
 

NOTICE 
OF  

DEFAULT 
(Recorded & 

Mailed) 

“Reinstatement Period” 
Starts 35 Day Period 

“Redemption Period” 
Starts on 36th Day 

21 Days After 
End of the 100th day 

NOTICE 
OF 

TRUSTEE SALE 
(Published ) 

TRUSTEE 
SALE 

100 Days 

TO REINSTATE 
 
• Trustee Fees 
• Back Payments 
• Allowable Expenses 

TO REDEEM 
 
• Entire Loan Amount 
• Back Payments 
• Allowable Expenses 

HOME SOLD 
 

No Right 
Of 

Redemption 
 

SUMMARY    
 
1.  Trustee collects all necessary documents, orders a title search, identifies all lien holders and other parties entitled to recieve  a 

notice of the foreclosure. 
 
2.   Notice of Default is prepared, recorded, published, posted, and mailed to all concerned parties.  Trustor has 35 days from the 

mailing of the notice to reinstate the loan including all expenses. 
 
3.    Once the 35 days has expired, the trustor enters the second phase of the foreclosure and has three months from the date of the    

recording of the Notice of Default to redeem the property by paying the full amount of the loan plus all allowable expenses to 
date. 

 
5.    Approximately 10 days before the 100 days has expired, the trustee will begin publication of the Notice of Trustee Sale.  The 

notice must be advertised for three consecutive weeks.  The Notice of Trustee Sale must also be posted in three public places for 
21 successive days. 

 
6.    Trustee Sale is held on the exact day stated in the Notice of Trustee Sale.  The sale deprives the homeowner of all interest in the 

property and there is no right of redemption. 
 
7.    If there are no bidders at the trustee sale, the property reverts back to the lender as an REO. 
 
8.    If there is a successful bidder, that person becomes the new owner and has immediate rights to the property.   
       If occupants refuse to move, legal action may be taken to have them evicted. 
 
9.    Note:  Homeowners have approximately 4 months before they can be evicted from their home. 
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If you owe a debt to someone else and they cancel or forgive that debt, the canceled amount may be taxable. 
 
The Mortgage Debt Relief Act of 2007 generally allows taxpayers to exclude income from the discharge of debt 
on their principal residence. Debt reduced through mortgage restructuring, as well as mortgage debt forgiven in 
connection with a foreclosure, qualifies for the relief. 
 
This provision applies to debt forgiven in calendar years 2007 through 2012. Up to $2 million of forgiven debt is 
eligible for this exclusion ($1 million if married filing separately). The exclusion does not apply if the discharge is 
due to services performed for the lender or any other reason not directly related to a decline in the home’s value 
or the taxpayer’s financial condition. 
 
More information, including detailed examples can be found in Publication 4681, Canceled Debts, Foreclosures, 
Repossessions, and Abandonments. Also see IRS news release IR-2008-17. 
 
The following are the most commonly asked questions and answers about The Mortgage Forgiveness Debt Relief 
Act and debt cancellation: 
 
What is Cancellation of Debt? 
If you borrow money from a commercial lender and the lender later cancels or forgives the debt, you may have 
to include the cancelled amount in income for tax purposes, depending on the circumstances. When you 
borrowed the money you were not required to include the loan proceeds in income because you had an 
obligation to repay the lender. When that obligation is subsequently forgiven, the amount you received as loan 
proceeds is normally reportable as income because you no longer have an obligation to repay the lender. The 
lender is usually required to report the amount of the canceled debt to you and the IRS on a Form 1099-C, 
Cancellation of Debt. 
 
Here’s a very simplified example. You borrow $10,000 and default on the loan after paying back $2,000. If the 
lender is unable to collect the remaining debt from you, there is a cancellation of debt of $8,000, which generally 
is taxable income to you. 
 
Is Cancellation of Debt income always taxable? 
Not always. There are some exceptions. The most common situations when cancellation of debt income is not 
taxable involve: 

• Qualified principal residence indebtedness: This is the exception created by the Mortgage Debt Relief 
Act of 2007 and applies to most homeowners.  

• Bankruptcy: Debts discharged through bankruptcy are not considered taxable income.  
• Insolvency: If you are insolvent when the debt is cancelled, some or all of the cancelled debt may not 

be taxable to you. You are insolvent when your total debts are more than the fair market value of 
your total assets.  

• Certain farm debts: If you incurred the debt directly in operation of a farm, more than half your 
income from the prior three years was from farming, and the loan was owed to a person or agency 
regularly engaged in lending, your cancelled debt is generally not considered taxable income.  

• Non-recourse loans: A non-recourse loan is a loan for which the lender’s only remedy in case of 
default is to repossess the property being financed or used as collateral. That is, the lender cannot 
pursue you personally in case of default. Forgiveness of a non-recourse loan resulting from a 
foreclosure does not result in cancellation of debt income. However, it may result in other tax 
consequences.    These exceptions are discussed in detail in Publication 4681. 

The Mortgage Debt Forgiveness Debt Relief Act 
of 2007 and Debt Cancellation 
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What is the Mortgage Forgiveness Debt Relief Act of 2007? 
The Mortgage Forgiveness Debt Relief Act of 2007 was enacted on December 20, 2007 (see News Release IR-
2008-17). Generally, the Act allows exclusion of income realized as a result of modification of the terms of the 
mortgage, or foreclosure on your principal residence. 
 
What does exclusion of income mean? 
Normally, debt that is forgiven or cancelled by a lender must be included as income on your tax return and is 
taxable. But the Mortgage Forgiveness Debt Relief Act allows you to exclude certain cancelled debt on your 
principal residence from income. Debt reduced through mortgage restructuring, as well as mortgage debt 
forgiven in connection with a foreclosure, qualifies for the relief. 
 
Does the Mortgage Forgiveness Debt Relief Act apply to all forgiven or cancelled debts? 
No. The Act applies only to forgiven or cancelled debt used to buy, build or substantially improve your principal 
residence, or to refinance debt incurred for those purposes. In addition, the debt must be secured by the home. 
This is known as qualified principal residence indebtedness. The maximum amount you can treat as qualified 
principal residence indebtedness is $2 million or $1 million if married filing 
separately. 
 
Does the Mortgage Forgiveness Debt Relief Act apply to debt incurred to refinance a home? 
Debt used to refinance your home qualifies for this exclusion, but only to the extent that the principal balance of 
the old mortgage, immediately before the refinancing, would have qualified. For more information, including an 
example, see Publication 4681. 
 
How long is this special relief in effect? 
It applies to qualified principal residence indebtedness forgiven in calendar years 2007 through 2012. 
 
Is there a limit on the amount of forgiven qualified principal residence indebtedness that can be 
excluded from income? 
The maximum amount you can treat as qualified principal residence indebtedness is $2 million ($1 million if 
married filing separately for the tax year), at the time the loan was forgiven. If the balance was greater, see the 
instructions to Form 982 and the detailed example in Publication 4681. 
 
If the forgiven debt is excluded from income, do I have to report it on my tax return? 
Yes. The amount of debt forgiven must be reported on Form 982 and this form must be attached to your tax 
return. 
 
Do I have to complete the entire Form 982? 
No. Form 982, Reduction of Tax Attributes Due to Discharge of Indebtedness (and Section 1082 Adjustment), is 
used for other purposes in addition to reporting the exclusion of forgiveness of qualified principal residence 
indebtedness. If you are using the form only to report the exclusion of forgiveness of qualified principal residence 
indebtedness as the result of foreclosure on your principal residence, you only need to complete lines 1e and 2. If 
you kept ownership of your home and modification of the terms of your mortgage resulted in the forgiveness of 
qualified principal residence indebtedness, complete lines 1e, 2, and 10b. Attach the Form 982 to your tax return. 
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Steps of a Short Sale 
 

Sometimes, to avoid going through the costs of foreclosure, a bank will sanction a short sale by allowing 
a Buyer to purchase the home for less than the mortgage balance while the home is in pre-foreclosure 
stage.  Pre-foreclosure state is the first of the three stages of foreclosures.  Here are some of the steps 
of a short sale: 

• Seller signs a listing agreement with a real estate agent subject to selling as a short sale with 
third–party approval. 

• Buyer makes an offer for less than the amount of the mortgage. 
• Seller accepts the Buyer’s purchase offer. 
• Seller’s lender accepts the Buyer’s purchase offer.   
• Transaction closes when the Buyer delivers the funds, the bank releases the lien and the 

Seller delivers the deed. 

•  

Qualifications for a Short Sale 
Consider the following to determine whether you may qualify for a short sale.  If you cannot answer yes 
to all four requirements, you may not qualify for a short sale. 

• The Home’s Market Value Has Dropped. 

Hard comparable sales must substantiate that the property value is less than the unpaid mortgage 
balance.  This unpaid balance may include a prepayment penalty. 

• The Mortgage is in or near Default Status. 

In the past, banks would not consider a short sale if the payments were current, but that is no longer 
the case.  Realizing that other factors contribute to a potential default, many banks are now willing to 
consider a short pay off. 

• The Seller Has Fallen on Hard Times. 

The Seller must submit a letter of hardship explaining why the Seller cannot pay the full loan amount, 
and why the Seller has, or will, stop making the monthly payments. 

     Examples of hardship are: 

1. Adjusting Rates 
2. Unemployment 
3. Divorce 
4. Medical emergency / sudden illness 
5. Bankruptcy 
6. Death 
7. Decrease in income 
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• The Seller Has No Assets 

The bank may request a copy of the Seller’s tax returns and financial statement.  If the bank discovers 
assets, the bank may not grant the short sale because the Seller has the ability to pay the shorted 
difference.  Sellers with assets may still be granted a short sale but could be required to pay back the 
shortfall. 

For example, if the Seller has savings, owns other real estate, stocks, bonds or even IRA accounts, the 
bank will most likely determine that the Seller has assets:  however, the bank may discount the 
deficiency.  In a Short Sale, the Seller cannot make a profit. 

Some Possible Consequences 
 

A short sale is dependent on a Buyer making an offer to purchase.  If the seller does not receive an 
offer, he will not qualify for a short sale.  Even if the seller meets all the other criteria, it is possible that 
no one will buy the property.  It is also dependent on the bank accepting the Buyer’s offer.  If the bank 
rejects the offer, a short sale will not occur.  

• Tax Consequences 

If the bank agrees to the short sale, they have the right to issue a 1099 for the deficiency, as provided in 
the IRS code regarding debt forgiveness.  Many situations are exempt from debt forgiveness, according 
to the Mortgage Forgiveness Debt Relief Act of 2007.  

The seller should speak with a real estate lawyer and a tax accountant to determine the amount of short 
sale tax consequences.  

• Blemished Credit Report 

A short sale will affect the seller’s credit report.  The big key here is to avoid foreclosure.  Short sales will 
affect your credit rating especially if you miss your mortgage payments during the process.  But, by 
nearly any measure, a foreclosure is definitely more damaging to your credit.  The seller should seek 
legal counsel before attempting to pursue a short sale.  Real estate agents cannot give legal advice.  

 
“Home of the most resourceful people in town” 



 

Required Short Sale Documentation 

Please gather all the documentation listed below immediately. The Short Sale process can’t 
begin until all of the required documents are submitted.  Time is of the essence!!! 

 
 

o Client and Property Information 

o Hardship Letter (Examples Enclosed) 

o Financial Statement (Form Enclosed) 

o Most recent Mortgage Statement(s) 

o Copies of last 2 months pay stubs or letter of explanation 

o Copies of last 2 months bank statements or letter of explanation 

o Copies of last 2 years Tax Returns or letter or explanation 

o Copies of last 2 HOA statements ( if applicable) 
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Hardship Letter Guidelines 

**Remember to state the following in your Hardship letter** 
 
1. Hardships – What are your hardships (current and past). Examples: unemployment, car accident, 

medical problems (personal or family related), Divorce, Death, Active Military.  Go into a little detail 
about each hardship.  The following are the most important messages to convey to the Bank:  

 

a. Why you will not be able bring your loan payments current. 

b. You do not have enough income to make these payments any longer. 

c. You are leaving the property. 

 

2. Your Assets – Explain that you have no assets with which to continue paying. 
 

3. Any Signed Exemptions of Documents – If you do not have bank statements, pay stubs or tax 
returns, you will need to explain “why” you cannot provide these documents (i.e. “I’ve been unemployed 
for 6 months and have not been able to find work”) Realize that if you don’t have tax returns, then the 
bank will ask for Extension Filings.  So, if you don’t have Extension Filings either, explain why in the 
hardship letter (i.e. “I haven’t filed my tax returns for the past 2 years and I failed to file extensions as 
well)  In addition to the letters, you will need to complete a “Lack of Evidence” Document. 

4. Bankruptcy – You could also mention “I don’t want to have to file bankruptcy.” 
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Asset 
 

Value 
 

Asset Est. 
Value 

Balance
Due 

Net 
Value 

Cash on Hand 
 

 Primary Home    

Checking & Savings  Other Home    

Stocks, Bonds, CD’s, etc. 
 

 Auto 1    

Retirement Assets (401K) etc.  Auto 2    

Other:   Cash Value Insurance    

Other :  Other:    

Total Liquid Assets:  Total Non-Liquid Assets    

 
Borrower                                                                Date
                                    

 
Borrower                                                                Date
                                    

 

Acknowledgement and Agreement 

Certification: I/We certify that the information provided in the Request for Financial Information and Estimated Monthly Expenses is 
true and correct as of the date set forth opposite my/our signature(s) on this form and acknowledge my/our understanding that any 
intentional or negligent misrepresentation of the information contained on this form may result in civil liability and/or criminal 
penalties.  

 

Liquid Assets – combine for all borrowers 
 

Non-Liquid Assets – combine for all borrowers 

 

 

 

 

 

 

  

  

  

  

 

Employment

  

  

  

      

Co-Borrower Borrower  

Have/Are you filed BK?    Y /  N Property taxes current?   Y  /N Is HOA current?    Y / N Homeowners Insurance current?    
Y / N 

Property Address:  Mortgage Late? Y / N How Late? 

 

Request for Financial Information 



 

Category Description Monthly 
Payment

Balance 
Due 

Estimated 
Value 

Past Due 
Yes / No 

If yes, # of 
months 

Subject 
Property 

1st Mortgage      
2nd Mortgage      

Other 
Properties 

Other Mortgage      
Rent Paid      

Dues HOA      

Automobile 

Auto 1      
Auto 2      
Gasoline      
Maintenance      
Insurance      

Other Loans 
Student Loan(s)      
Finance Company      
Installment      

Credit Cards 

VISA      
Mastercard      
American Express      
Discover      
Other      

Utilities 

Electric      
Gas      
Water/Sewer/Trash      
Telephone      
Cable      

Insurance Health/Dental      
Life      

Medical (Not 
covered by 
insurance) 

Doctor/Dentist      
Vision      
Hospital      
Medication      

Child Care Daycare/Safe Key      
Vision Contacts      

Support Child      
Alimony      

Food Family      

Other: Please 
Specify: 

      
      
      

Totals $$ $ $ $ $   

Estimated Monthly Expenses 

Acknowledgement and Agreement 

Certification: I certify that the information provided in the Request for Financial Information and Estimated Monthly Expenses is true and correct as of the 
date set forth opposite my signature(s) on this form and acknowledge my understanding that any intentional or negligent misrepresentation of the 
information contained on this form may result in civil liability and /or criminal penalties.  
 
 

___________________________________________  ___________________________________________ 
    Signature        Date      Signature                   Date 
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Line Item Descriptions 

101 Demolition $ 

102 Plumbing $ 

103 Electrical $ 
104 Heating, Ventilation, Air Conditioning $ 
105 Fireplaces including Flues $ 

106 Security & Communications wiring $ 

107 Roof Covering $ 
108 Windows $ 

109 Exterior Doors $ 

110 Stucco $ 
111 Garage Doors & Openings $ 

112 Exterior Painting $ 

113 Drywall/Plaster $ 
114 Cabinetry $ 
115 Finish Materials/Millwork $ 

116 Interior Doors $ 

117 Finish Hardware $ 
118 Countertops $ 

119 Tub/Shower enclosures $ 

120 Interior Painting/Wall Covering $ 
121 Hard Surface Finish Flooring $ 

122 Carpeting $ 

123 Built-in-Appliances $ 
124 Bath Accessories $ 
125 Tub and Shower Doors $ 

126 Landscaping $ 

127 Irrigation System $ 
128 Fencing, including Gates $ 

129 Touch-up/Cleaning $ 

                            Cost of Repairs to Bring to Market Standard $ 

Estimated Cost of Repairs 

Property Address: ________________________________________________________________ 
 
 

Sqft: __________  # of Bedrooms: __________  # of Bathrooms: __________ 
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Statement of Loan Account 

Property Address:  ____________________________________________________ 

 

Seller #1                     Seller #2 
Name: _____________________________         Name: ______________________________      

SSN:   ____________________________            SSN:   ______________________________ 

DOB:  _____________________________           DOB:  ______________________________ 

 

1st Mortgage 

Mortgage Company: ___________________________________________________________ 

Loan Number:  _______________________________________________________________ 

Phone No: _________________________       Fax No.: ___________________________ 

Balance: ___________________________       Payment: __________________________ 

 

2nd Mortgage/Equity Line 

Mortgage Company: ___________________________________________________________ 

Loan Number:  _______________________________________________________________ 

Phone No: _________________________       Fax No.: ______________________________ 

Balance: ___________________________       Payment: _____________________________ 

Bank and Financial Institution Authorization and Release 

I hereby authorize ___________________________ of _______________________________ 
(broker) and ___________________________________ of 
_________________________________ (title) to request, obtain, and verify any and all mortgage 
loan information including but not limited to payoff, arrearage, and reinstatement amounts as well 
as financial history.  The information obtained is to be used for the purpose of facilitating the 
resolution of my foreclosure.  
 
 
 
   ______________________________________              ______________________________________ 

Borrower              Date                  Borrower            Date 
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Short Sale Lender Authorization 

Date: __________________ 
 
 
Property Address:  _______________________________________________________________ 
 
Seller:  _________________________________________________________________________ 
 
To (Lender): ____________________________________________________________________ 
 
Loan Number: ___________________________________________________________________ 
 
 
To Whom it may concern: 
 
Please accept this as authorization to discuss any matters pertaining to the above referenced loan with my 
Real Estate Agent and my Escrow Officer, or any employee at Ticor Title of Nevada, Inc. 
 
This authorization includes, but is not limited to information regarding the requirements for a short sale, 
any loan information, and the status of any foreclosure proceedings and the possibility of a short sale, or 
short sale status.  By execution hereon I acknowledge that I have made the choice to proceed with a short 
sale for the above referenced loan.  
 
 
Real Estate Agent: ___________________________     Brokerage: ________________________________ 
 
My Escrow Officer: ___________________________     Title Co.: _________________________________ 
 
 
Authorized By:  
 
___________________________________________________     SS# _____________________________ 
 
___________________________________________________     SS# _____________________________ 
 
___________________________________________________     SS# _____________________________ 
 
___________________________________________________     SS# _____________________________ 
 
 
 
Address: ________________________________________ 
 
Phone:    ________________________________________ 
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Please Do Not Contact Me by Phone

 
Property Address:  _______________________________________________________________ 
    
          _______________________________________________________________ 
 
1st Lender: ____________________________     2nd Lender: _____________________________ 
 
1st Loan No.: ___________________________     2nd Loan No:____________________________ 
 
 
According to the Fair Lending Law, I have the right to request that you, my Lender(s), not contact 
me by phone regarding my loan being in default.  I do not wish to speak to any collection agents 
about this account.  Please make any future communication with me in writing or if you must 
speak to someone regarding this account, please talk to my real Estate Agent who is assisting me 
in selling my home.  The information obtained by my agent is to used for the purpose of 
facilitation the resolution of my foreclosure.  
 
 
Real Estate Agent: _______________________________________________ 
 
Real Estate Company: ____________________________________________ 
 
Phone: ________________________________________________________ 
 
E-mail Address: _________________________________________________ 
 
 
 
 
_____________________________________          _____________________________________ 
Borrower Signature    Date        Borrower Signature                   Date 
 
_____________________________________          _____________________________________ 
Print Name             Print Name 
 
SS#: _________________________________         SS#:  ________________________________ 
 
Date of Birth: __________________________           Date of Birth:  ________________________ 
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Utility Agreement 

Owner of the property located at _________________________________________________, 
agrees and understands that all utilities to include water, electric, and gas must be kept on during 
the short sale period. 
 
If you decide to disconnect these utilities for any extended period of time, you are at risk of 
cracked piping, dried out piping, dust build up in tour vents and air conditioning units, among 
various other costly damages to the property.  
 
Utilities must be kept on for the buyer to be able to conduct their inspections and walk through 
according to the agreement.  
 
 
 
 
 
 
______________________________________       ______________________________________ 
Borrower                                               Date       Co-Borrower                                          Date 
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Directory of References and Help Lines 

Homeowner’s Assistance Foreclosure Line 
Phone: 888-995-HOPE 
Web: www.995hope.org 

 
US Department of Housing & Urban Development 
Phone: 202-708-1112 

 
HUD-Approved Housing Counseling Agency 
Phone: 800-569-4287 

 
Fair Housing Administration 
Phone: 800-Call-FHA 
Web: www.fha.gov 

 
Consumer Credit Counseling Services of Southern Nevada 
Phone: 702-364-0344 or 800-451-4505 
Web: www.cccsnevada.org 

 
Nevada Legal Services 
Phone: 702-386-0404 

 
Housing Authority of the city of N. Las Vegas 
Phone: 702-649-2451 Ext. 124 

 
Nevada Fair Housing 
Phone: 702-731-6095 
Web: www.nfhc.org or www.hud.gov/foreclosure 

 
Freddie Mac 
(Senior Delinquency Resolution Manager: Robin Strout Migala) 
Phone: 703-918-8065 or 800-424-5401 
Web: www.freddiemac.com 
 



Contacts and Notes 

 
 Ticor Title Representative   Ticor Title Escrow Officer 

Name: ______________________  Name: ______________________ 

Phone: ______________________  Phone: ______________________ 

Email: _______________________         Email: _______________________ 

 

Other Contacts 

 

Office: _______________________ Officer: _____________________ 

Contact: ______________________ Contact: _____________________ 

Phone: _______________________         Phone: ______________________ 

Email: ________________________  Email: ______________________ 

 

Office: ________________________  Officer: _____________________ 

Contact: _______________________  Contact: ____________________ 

Phone: ________________________  Phone: _____________________ 

Email: _________________________  Email: ______________________ 

 

Notes: 
_____________________________________________________________
_____________________________________________________________
_____________________________________________________________
_____________________________________________________________
_____________________________________________________________
_____________________________________________________________ 
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